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…TO SAY CLOUD IS CRITICAL TO THEIR STRATEGIC VISION…

TRAILBLAZERS ARE MUCH MORE LIKELY TO HAVE MORE 
APPLICATIONS IN THE CLOUD…

… AND TO HAVE A STRATEGY FOR MIGRATING TO THE CLOUD.

Cloud is critical to our
innovation strategy.

Cloud is enabling us to
move into new

geographic markets.

Cloud is an important
part of the long-range

vision for our business.
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THESE TRAILBLAZERS HAVE HIGHER PROFITS THAN THEIR 
PEERS AND EXPECT HIGHER REVENUE GROWTH OVER THE 
NEXT TWO YEARS.
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What was your firm’s 
average annual profit 
margin over the past 

two years? 

What is your estimated 
year-on-year revenue 
growth over the next 

two years?
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For more information, visit www.oxfordeconomics.com/windstreampathtovalue

We have a clear 
migration plan in place. 
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A small group of survey respondents—we call them Trailblazers—
demonstrate greater maturity than their peers in terms of migrating 
assets to the cloud.
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